CHAPTER O5 IMPLEMENTATION RESOURCE * 15-MINUTE EXECUTION SPRINT

Trust Building Methods: The Sound of Trust™ & The Velocity Triad™

Eradicate marketing hype, engineer proof velocity across public touchpoints, and install institutional credibility that commands immediate high-
ticket trust.

1. THE VELOCITY TRIAD™ ASSESSMENT [TRUST AUDIT: 3 MIN]

D Triad 1: Proof Velocit How quickly does a cold observer see concrete, undeniable evidence AUDIT ME
’ y of transformation after encountering your profile?

D Triad 2: Diagnostic Depth Dpes yoyr contenlt s'ou.nd Ilkg a.ﬁuf'fy motl\{atlonal speaker, orlike a AUDIT ME
high-calibre specialistidentifying exact micro-symptoms?
D Triad 3: Relational Conviction Doyou comnjumcate with thg unshakeable calm of a practitioner who AUDIT ME
has solved this problem 100 times before?
2. PROOF-STACKING ARCHITECTURE [THE SOUND OF TRUST]
AMATEUR MARKETING (VAGUE TESTIMONIALS) SOVEREIGN CASE STUDY ARCHITECTURE
( 'Alok is great! Highly recommended!' } R (Intr-oductlon -» Stuck Point - Result )

Power: Documenting the exact stuck feeling, the during execution,
and the concrete revenue/life transformation converts readers on
logic.

Flaw: Generic praise creates zero buying conviction. Skeptical
enterprise buyers dismiss it as fake or polite fluff.

3. THE 48-HOUR ACTION SPRINT

1. Publish 1Structured Case Study: Use the 5-point structure: Client intro, where they were stuck, what happened during coaching, the
afterresult, and their final recommendation.

2. Eliminate Adjectives from Content: Replace words like 'incredible’, revolutionary', and 'mind-blowing' with specific numbers, dates, and
concrete operational facts.

3. Record a 3-Minute Video Diagnostic: Break down 1 client problem onvideo without slides or scripts to let prospects hear the authentic
Sound of Trust.

4. Al PROMPT: CLINICAL CASE STUDY ARCHITECTURE [CUPY & RUN IN CHATGPT]

f "Act as a Direct-Response Case Study Architect. Here are the raw notes from a client transformation: [INSERT CLIENT ]
! BACKGROUND, INITIAL BOTTLENECK, EXECUTION STEPS, NUMERICAL RESULTS]. Format this into a clinical 5-part authority ]
E post that sells through diagnosis, logic, and proof without sounding salesy." E

CONGRATULATIONS - CHAPTER 05 EXECUTED

o H ?
Ready for Chapter 06: Market & Industry Intelligence? Apply for 1:1 Diagnostic Audit >
With trust engineered, open Chapter 06 to audit the Red Ocean, map competitor blindspots, and decode
buyer sophistication levels. )



https://event.thebusinesseutopia.com/call-booking

