CHAPTER 02 IMPLEMENTATION RESOURCE ° 15-MINUTE EXECUTION SPRINT

The 5 Key Mindset Shifts: Acceptance to Implementation Matrix

Dismantle internal subconscious resistance, eliminate needy selling energy, and transition through the 5 psychological phases into inevitable
high-ticket client acquisition.

1. SUBCONSCIOUS COMMERCIAL FRICTION AUDIT [DIAGNUSTIC: 3 MIN]

Recognizing that your current revenue ceiling is directly caused by AUDIT ME

D Shift 1: Acceptance to Acknowledgment "
tolerance of low standards, not market conditions.

D Shift 2: Needy Energy to Sovereign Shifting from 'hoping they buy' to clinically evaluating whether the AUDIT ME
Detachment prospect qualifies for your standard.
D Shift 3: Theory to Lived Implementation Stopping passwe course consumptionand commlttlng to daily AUDIT ME
commercial output and uncomfortable conversations.

2, SOVEREIGN MINDSET TRANSFORMATION MATRIX [IDENTITY 0s RECALIBRATIUN]
AMATEUR MINDSET (SCARCITY & PEOPLE PLEASING) SOVEREIGN MINDSET (VALUE CERTAINTY & POSTURE)
(Chasing validation & discounting fees J s (Disqua'l.ifying non-committed prospects J
Consequence: Attracts price-sensitive, demanding clients who Consequence: Prospects treat your diagnostic call like a medical
demand 24/7 access and drain founder energy. consultation with a high-calibre specialist.

3. THE 48-HOUR ACTION SPRINT

1. Install a Pre-Call Application Form: Never let anyone book a call without answering: What is your current revenue? What is your budget for
solving this? Why now?

2. Say 'No' to 1Unqualified Prospect: Politely decline or refer away an unqualified or price-haggling lead to anchor yourinternal high-ticket
identity.

D 3. Daily Posture Ritual: Write down your non-negotiable coaching standard: 'l do not sell coaching. linstall irreversible transformations.'

4. Al PROMPT: SUBCONSCIOUS RESISTANCE DECODER [CUPY & RUN IN CHATGPT]

f "Act as an Executive Performance Psychologist. Review my internal hesitations about charging %1.5L-%3L for my
' mentorship: [DESCRIBE YOUR DOUBTS]. Deconstruct the subconscious identity traps keeping me tied to low-ticket fees
E and give me 5 mental reframes grounded in commercial reality to show up with absolute posture."

CONGRATULATIONS - CHAPTER 02 EXECUTED
Ready for Chapter 03: The 3 Most Powerful Belief Breakers?

Now that youridentity is sovereign, open Chapter 03 to obliterate the 3 false industry beliefs keeping you
trapped on the content treadmill.

Apply for 1:1 Diagnostic Audit —



https://event.thebusinesseutopia.com/call-booking

